Vantage Construction

PROFESSIONAL & POLLUTION

LIABILITY (CPP)

As construction and design processes evolve, and new technology and materials
are used, risks increase. Our construction professional and pollution team is
made up of industry-leading specialists who listen and are determined to find
new solutions to the ever-evolving process. We are excited about the
construction industry’'s challenges and want to assist our clients’ growth. Our
construction products are designed to Build the Future.
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“Vantage’s Construction Professional & Pollution Liability team is ready to partner
with all parties that participate in the Design & Construction lifecycle — Design
Professionals, Contractors, & Project Owners. Increased professional and pollution
liability exposures, ever-evolving delivery methods, a greater focus on environmental
and sustainable design and materials, and our willingness to listen to your needs, will
allow us to craft customized solutions for your operation. Our team of underwriters
and claims professionals will provide insurance and risk management products,
services, and expertise that will allow each of these segments to focus on their core
operations — their industry — design and construction.”
-Lawrence Lejfer
Senior Vice President
Head of CPP

PARTNER PROFILE DESCRIPTIONS

Large Commercial General Contractors, Construction Managers, and Design-
Contractors Builders with annual revenues of $100M or more and
Trades with annual revenues of $50M or more

Middle-Market General Contractors, Construction Managers, and Design-
Contractors Builders with less than $100M in annual revenue, and
Trade Contractors with less than $50M in annual revenue

Project Owners & Project sponsors who do not directly manage
Developers construction work, but instead employ contractors and
subcontractors to work on their behalf.

Architects & Large Architecture & Engineering firms providing design,
Engineers consulting, and other professional services to the
construction industry.

CONTACTS
[ Lawrence Lejfer M Eric Smentowski
Senior Vice President, Head of CPP Vice President, Underwriting CPP
lawrence.lejfer@vantagerisk.com eric.smentowski@vantagerisk.com
(732) 570-0739 (847) 894-7951

[ Rich Hartman
Vice President, Underwriting CPP

rich.hartman@yvantagerisk.com . .
(732) 759-4355 www.vantagerisk.com/construction
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The information contained herein is provided for informational purposes only and is
not an offer to sell, or a solicitation to buy, any particular insurance product. Not all

insurance coverages or products are available in all states or jurisdictions. @ V A NT A G E

Vantage’s operating subsidiaries in the United States are not licensed in all states,
and products are not available other than through a licensed surplus lines broker in
certain states. Insurance policies issued by such entities are not protected by any
state insurance guaranty associations or insolvency funds.

We see risk differently
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